
Coldwell Banker Residential Brokerage Announces  
Top Sales Associates in Atlanta for 2014  

 
ATLANTA (March 25, 2015) – Coldwell Banker Residential Brokerage, a leading real estate brokerage in 
Greater Atlanta, announced its top sales associates of 2014 this week. Robin Blass of the Dunwoody 
office was named the No. 1 individual sales associate in both units sold and sales volume, and received 
the International President’s Premier Award – the highest award level earned by an Atlanta agent. The 
Debbie Sonenshine team of the Sandy Springs office was named No. 1 in sales volume and Kevin Qualls 
of the Johns Creek/Duluth office was named No. 1 team in units sold. Both Sonenshine and Qualls 
received the International President’s Circle Team award. 
 
Four individual sales associates received the International President’s Elite Award, including Carole Short 
of the Dunwoody office, Allen Snow of Midtown, John Thur of Marietta/West Cobb, and Sally 
Westmoreland of the Intown office.  
 
Three teams received the International President’s Circle Team Award: The Lund Group of Roswell, as 
well as Sonenshine and Qualls.  
 
Several individual agents received the International President’s Circle award: Mary Wynkoop of Roswell, 
Betsy Malcolm of Dunwoody; Anita Bryde, Grace Hodges and Judy Linderman of Alpharetta/North Point; 
Toni Itkin and Kim Russell of Buckhead West Paces Ferry; Kathleen Sickeler and Mike Kondalski of 
Intown; Mary Russell, Marsha Floyd and Kelli Hayes of Marietta/West Cobb; Sandra Holmes of Sandy 
Springs and Tricia Leuallen of Cobb.  
 
“These teams and sales associates are the best of the best, and put in a tremendous effort in 2014,” said 
Charlotte Sears, President of Coldwell Banker Residential Brokerage, Atlanta. “Their market knowledge 
and dedication to customer service have allowed them to achieve exceptional results.”  
 
Coldwell Banker Residential Brokerage is a leading residential real estate company with 11 offices and 
more than 850 sales associates serving the communities of Greater Atlanta. Worldwide, the Coldwell 
Banker network includes 3,000 offices with nearly 86,000 sales associates.  Every day, Coldwell Banker 
Residential Brokerage properties are exposed to 16 million buyers on more than 725 high-traffic 
websites. For more information or to view local properties, visit ColdwellBankerAtlanta.com.  To learn 
more about a career in real estate or affiliating with Coldwell Banker, visit CBRealEstateAgent.com. 
Coldwell Banker Residential Brokerage is a subsidiary of NRT LLC, the nation’s largest residential real 
estate brokerage company.  
 
 
 

http://www.coldwellbankeratlanta.com/
http://www.cbrealestateagent.com/

